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Your Profile Isn’t Broken. It’s Blurry.

Most partners think they have a visibility problem in Partner Center. What they really

have is a clarity problem.

Microsoft sellers use your profile as a fast filter. In a few seconds, they decide whether you’re

discoverable, referable, and aligned to the motions they’re
held accountable to. If your profile is vague, jargon-heavy, / The 5-second Seller Scan

or padded like a brochure, you lose that moment.

A clear profile isn’t branding — it’s a business signal. It
tells Microsoft: “This is where we fit, and here’s when to

bring usin”

Microsoft is direct about this: your profile influences
AppSource visibility, customer search results, and how
internal teams route referrals. Yet most profiles bury the

essentials — unclear
offers, scattered tags,
and generic para-
graphs that don’t map
to Microsoft’s solution areas.

“Visibility isn’t the b=
problem. Clarity is the S
currency”

Eddie Bader

Here’s how sellers actually evaluate you:

« Can they tell what you do?

» Can they tell who you help?

« Can they match you to a workload or opportun-
ity?

 Can they trust you not to slow down their deal?

If the answer isn’t obvious in seconds, they move
on — not because you can’t deliver, but because
your profile didn’t make the fit clear. A well-
crafted profile becomes a lightweight sales

asset inside Microsoft. It quietly improves
discoverability, increases referral accuracy, and
signals: “We know exactly how to support your
customer”

When clarity replaces generic copy, partners stop
feeling invisible — and start getting pulled into
the right opportunities.

? Ready to Act?
Get hands-on help fixing your Partner Center profile

and aligning your messaging to Microsoft’s scoring
systems

Join RYZE Today!
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If a seller can’t scan these five signals fast,
they move on — and so does your referral

RYZER Tips

e Lead with the first two sentences. Only these
appear in search previews. Make them count

"« Show your Microsoft alignment. Sellers are
searching solution area » workload - offer.
Mirror this language.

e Strip the fluff. No jargon. No corporate
poetry. Focus on outcomes and capabilities.

e Use bullets. Increase skimmability, decrease
cognitive load.

o Keep it fresh. Update tags and offerings
quarterly to match releases and priorities.

e Choose tags carefully. Fewer, more accurate
tags beat long, unfocused lists every time.

ryze-partners.com


https://ryzeup.ryze-partners.com/ros

RYZER Pulse

The heartbeat of the partner community. Each week we
share real stories and signals from Microsoft partners —
gathered through Patch Tuesday calls, field conversations,
and direct feedback. Unfiltered insights to help you spot
patterns, avoid pitfalls, and stay ahead.

“How often should | update my Partner
Center profile?”

Quarterly. Microsoft’s priorities shift fast, and
your profile should reflect current offers,
workloads, and recent wins.

“Do tags really matter?”

Yes. Tags directly influence how you show up
in AppSource and internal seller searches.
Fewer, more precise tags increase match
accuracy.

“What if | don’t have a lot of Microsoft-
specific offers yet?”

Start small. Highlight the workloads you
support, the technologies you deliver, and
your proven customer outcomes. You can
expand as your capabilities mature.

Patch Tuesday Preview

12/9 RYZE Members Only Call

Unlock Growth with Microsoft Marketplace:
Ignite 2025 Updates & Partner Opportunities

e Welcome to the New Era of Microsoft
Marketplace

e Marketplace is now the single unified hub for
all Microsoft-compatible solutions (Azure
Marketplace + AppSource merged).

e We'll discuss the details and explore the
partner opportunity

Not a RYZER yet? @NIellgN[eleE-\A!

@ 2025 RYZE PARTNERS LLC

ryze-partners.com

Microsoft News & Events

News, Events & Deadlines
December 2025 Partner Center Announcements
Microsoft Ignite Book of News

Ignite Recap: Key Takeaways for Business
Applications Partners

CRN: Microsoft Partner Program Updates: 8
Opportunities Solution Providers Need To Know

Microsoft Partner Blog
Partner Announcements & Incentives

Americas Partner Blog

Announcements & News for the Americas Region

Microsoft Events Portal
Partner Specific Live & Virtual Events

Microsoft Learn
Partner Training & Workshops

Partner News | Microsoft Community Hub
Microsoft Partner Community Blog

Microsoft Marketplace Community

Marketplace Announcements and Forum

RYZER Feedback

We want to hear from youl!

Each week, we’ll share one question to spark
conversation and gather insights from partners
in the field. Your feedback helps us understand
what matters most to you and shapes the
resources we build at RYZE.

This week’s question:

What’s the one part of your Partner Center
profile you’ve avoided updating (and why)?

How to reply: Simply hit “Reply” to this email or
your thoughts. We’ll feature a few partner
perspectives in an upcoming issue of the RYZE
Report.

Enjoying the RYZE Report?

If you know a colleague or partner who would benefit from
these insights, forward this newsletter their way!

Want to make sure you never miss an issue?

Subscribe here

Missed an issue? Access Archive Library

@lin[»



https://ryzeup.ryze-partners.com/RyzeNewsletter
https://www.linkedin.com/company/ryzepartners/
https://www.youtube.com/@ryzepartners
http://www.ryze-partners.com/
http://www.ryze-partners.com/
https://ryzeup.ryze-partners.com/ros
mailto:ryzeup@ryze-partners.com
https://learn.microsoft.com/en-us/partner-center/announcements/2025-december
https://learn.microsoft.com/en-us/partner-center/announcements/2025-december
https://news.microsoft.com/ignite-2025-book-of-news/
https://microsoftpartners.microsoft.com/abs/Blog/?title=Ignite%20recap%3A%20Key%20takeaways%20for%20Business%20Applications%20partners
https://microsoftpartners.microsoft.com/abs/Blog/?title=Ignite%20recap%3A%20Key%20takeaways%20for%20Business%20Applications%20partners
https://microsoftpartners.microsoft.com/abs/Blog/?title=Ignite%20recap%3A%20Key%20takeaways%20for%20Business%20Applications%20partners
https://microsoftpartners.microsoft.com/abs/Blog/?title=Ignite%20recap%3A%20Key%20takeaways%20for%20Business%20Applications%20partners
https://www.crn.com/news/ai/2025/microsoft-partner-program-updates-8-opportunities-solution-providers-need-to-know
https://www.crn.com/news/ai/2025/microsoft-partner-program-updates-8-opportunities-solution-providers-need-to-know
https://partner.microsoft.com/en-US/blog/
https://www.microsoft.com/en-us/americas-partner-blog?msockid=3e9a3c2feb7e6f9d38032a20ea836ee6
https://www.microsoft.com/en-us/events/search-catalog?filters=primary-language%3Aenglish&scenario=events
https://learn.microsoft.com/en-us/training/
https://techcommunity.microsoft.com/category/partnercommunity/blog/partnernews
https://techcommunity.microsoft.com/category/mcpp/discussions/marketplace-forum
https://ryzeup.ryze-partners.com/RYZEReportArchive

